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Sales Funnel Project Manager / Architect

Job Title: Sales Funnel Project Manager / Architect

Type: Full Time

Location: Salt Lake, Sector-3, Kolkata.

Remuneration: We offer a competitive salary and benefits package, with remuneration being flexible

based on experience and qualifications.

Responsibilities

1. Sales Funnel Development: Design, implement, and optimize sales funnels tailored to our

business objectives, utilizing Al technologies to enhance efficiency, personalization, and
predictive capabilities throughout the customer journey.

Business Understanding: Gain deep insights into the business, target audience, product
offerings, and sales goals, leveraging Al-driven analytics and data insights to inform the
development of effective sales strategies.

Lead Generation: Develop and implement lead generation strategies to drive qualified leads and
opportunities for the sales team.

Lead Conversion: Implement Al-driven lead scoring and segmentation techniques to personalize
engagement strategies and tailor messaging to individual prospect needs, increasing conversion
rates and maximizing sales opportunities.

CRM Development and Optimization: Leverage Al technologies to enhance CRM systemes,
automating routine tasks, providing predictive analytics, and optimizing workflows to improve
lead management, customer interactions, and overall sales effectiveness.

Telecalling Team Management: Lead and mentor the telecalling team, providing guidance on
leveraging Al tools and techniques to enhance lead engagement, improve call efficiency, and
drive conversion rates.

Performance Analysis: Utilize Al-driven analytics and machine learning algorithms to monitor
key performance indicators (KPIs), identify patterns and trends, and derive actionable insights
for continuous improvement of sales strategies and processes.

Requirements

1.

Proven experience in sales funnel development, preferably in a B2B or B2C environment.
In-depth understanding of the sales process and customer journey, with the ability to architect
and optimize sales funnels for maximum effectiveness.

Strong business acumen and the ability to grasp complex business models, market dynamics,
and customer needs.

Proficiency in CRM systems, both in usage and customization, with the ability to leverage
technology to enhance sales processes and drive results.

Demonstrated expertise in lead generation strategies and tactics across various channels,
including data research, digital marketing, and networking.



6. Excellent communication and interpersonal skills, with the ability to effectively lead and
collaborate with cross-functional teams.

7. Analytical mindset and proficiency in data analysis, with the ability to derive insights and make
data-driven decisions to improve sales performance.

8. Experience in managing telecalling teams or similar sales roles are preferred.

Interested candidates are invited to submit their resume at hr@mewconsultants.com contact on +91
9147413115.
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